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Forward Looking Statements & Disclaimer
This presentation contains forward-looking statements, such as those relating to the commercial 
potential of VASCEPA®(VAZKEPA®in Europe), clinical and regulatory efforts and timelines, potential 
regulatory and pricing approvals, patent litigation, generic product launch, intellectual property, cash flow, 
research and development, and other statements that are forward-looking in nature and depend upon 
or refer to future events or conditions, including financial guidance and milestones. These statements 
involve known and unknown risks, uncertainties and other factors that can cause actual results to differ 
materially. Investors should not place undue reliance on forward-looking statements, which speak only 
ëŬ ōģ ŲĪĎ ŦũĎŬĎňŲëŲĮōň ĊëŲĎ ōģ ŲĪĮŬ ŦũĎŬĎňŲëŲĮōňɠ ¯ŁĎëŬĎ ũĎģĎũ Ųō ŲĪĎ ɽ²ĮŬĿ VëĄŲōũŬɾ ŬĎĄŲĮōň Įň !ŇëũĮňʀŬmost 
recent Forms 10-K and 10-Q filed with the SEC and cautionary statements outlined in recent press releases 
for more complete descriptions of risks in an investment in Amarin.

This presentation is intended for communication with investors and not for drug promotion.

AMARIN, VASCEPA, VAZKEPA and REDUCE-IT are trademarks ofAmarin Pharmaceuticals Ireland Limited. VAZKEPA 
is a registered trademark in Europe and other countries and regions and is pending registration in the United States.
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Future Growth Strategy

AMARIN
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Full Year 2021 Highlights

Å Reported total full year 2021 revenue of $583 million; 
$144.5 million for the fourth quarter of 2021
Á ~$490 million in cash and investments and no debt at year end

Å Received EMA and UK approval; became a 
global commercial companywith an international footprint 
ɷVAZKEPA in Europe represents an opportunitygreater 
than $1 billion

Å Go-To-Market strategy adapted to U.S. market
Á Optimized structure and improved profitability in U.S. market

Å Embarked on International strategy to gain 
approval and launch VASCEPA, through partners
in approximately 20 additional key territories

Å Introduced our intention to diversify, including the 
development of a fixed dose combination portfolio

Total Revenue by Quarter
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Go-To-Market

1 2 3

Expanding reach to

> 150,000 HCPs
Via Omnichannel 2,000 new 
prescribers activated nationwide

40% of total Commercial
& Medicare Part D lives1

have VASCEPA as the 

partnered with BlinkRx
providing an enhanced, digital-first 
prescription fulfilment channel

Vast majority of patients elect to 
receive branded Vascepa due 
to lower co-pay costand also elect 
to auto-refill1.  As of December 2021 and on weighted average basis
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STRATEGYto dr ive growth in the U.S.

exclusive IPE product

Optimizing VASCEPA
Prescriptions for CVRisk
Reduction:

Addressgaps in prescribing
ecosystemto reduce 
inappropriate generic 
substitution

Evaluating various innovative  
solutions designed to better 
manage IPERxfor CVRR

Expanding Healthcare
Provider Engagement:

3-4x amplification of physician 
reachthrough digital channels

Sales force optimization to
focus on the most productive 
and accessible territories

ManagedCareAccess 
Enhancement:

Driveincremental volume 
growth through further
removing barriers to VASCEPA

Rxto ensure that patients
in needof CV risk reduction
receive proper therapy
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Europe Outlook 2022:

V Filed market access dossiers in ten key 
European countries ahead of YE schedule

ÅReimbursement decisions expected 
in up to eight countries

ÅThe launch of VAZKEPA in up to six countries

ÅPlans to file next wave of five market access 
dossiers in 2022

ÅExecution of several agreements in Central & 
Eastern European markets with partners 
who already have established infrastructure 
in such markets

4M deaths per year in Europe WHO

ʣʍȩȨȧ9 
annual CVD costs to European Union2

10+years of market exclusivity in Europe

1. ESC: Cardiovascular Disease Statistics 2019
2. European Heart Network. European Cardiovascular Disease Statistics 

2017.https://ehnheart.org/cvd -statistics/cvd -statistics -2017.html. Accessed January 2022

Significant
Market Opportunity

region due to CVD1

https://www.globenewswire.com/Tracker?data=MxfMlrcmB3DHessstDqqEGKuqR6A-bOAlITB2JZYZpsGguFyM9clyhAJkMgRFPxEE6VGhGvCcFJ2NFOgtRlE0y0CztQqCTyDIf7CaYUAH24ABKIArAokxOugCWrKJPLmRYLJWlQnpTt0pvUwWvzsk3-ApP28HknXTUIbvD_gVWitIp5K56Svx1jwRVrSkygl
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EMA& UK 
MHRAapproval

1 3 Scientific Evidence Assessment 
& Recommendation 1

ÅClinical data/ study results from AMRN submission dossier
ÅLocal & international expert opinions
ÅEvaluation of treatment benefit vs. Comparators(if existent)
ÅDetermination of eligible patient population

ÅPharmaco-economic evaluation
ÅHTA assessment
ÅNational / regional healthcare budget impact
ÅMacro-economic environment

2 Submission of Market 
Access and Reimbursement 
Dossiers
10 market dossiers 
submitted

4 Reimbursement Price 
Negotiations 2

Stagesof European product commercialization

Country Launch
Pricing announcement & Publication5 Awareness Adoption  Trial & Usage

71-2 Steps three and four are iterative and the process moves back and for the until an agreement is achieved

Regulatory
Approval




